2025 LTC Awareness Month Resource Guide

Promoting Long-Term
Care Awareness Month

Exclusive resources from Nationwide® created for you

Nationwide’

is on your side

November is Long-Term Care Awareness Month — making now a great time to start

long-term care (LTC) planning conversations with your clients.

Explore these resources to help with client conversations and prospecting, and to learn more
about Nationwide’s industry-leading suite of LTC solutions.! We’re committed to helping you

protect more clients and being your trusted LTC partner.
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'Nationwide is #1in linked-benefit LTC total premium and policy count (LIMRA quarterly Market Share Reports, 2024-2025).
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https://nationwidefinancial.com/media/pdf/LAM-3170AO.pdf
https://nationwidefinancial.com/media/pdf/FLM-1497AO.pdf
https://nationwidefinancial.com/media/pdf/FLM-1497AO.pdf
https://nationwidefinancial.com/media/pdf/FLM-1503AO.pdf
https://nationwidefinancial.com/media/pdf/FLM-1503AO.pdf
https://nationwidefinancial.com/media/pdf/FAM-1806AO.pdf
https://nationwidefinancial.com/media/pdf/LAM-2098AO.pdf
https://nationwidefinancial.com/media/pdf/LAM-2098AO.pdf
https://nationwidefinancial.com/media/pdf/LAM-3362AO.pdf
https://nationwidefinancial.com/media/pdf/LAM-3362AO.pdf
https://nationwidefinancial.com/media/pdf/NFM-15011AO.pdf
https://nationwidefinancial.com/media/pdf/NFM-22977AO.pdf
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Your next steps: For more information, call your wholesaler or one
of the following resources:
Life Insurance World Financial Group Producer Group

Solutions Center: Solutions Center: Solutions Center:
1-800-321-6064 1-855-455-4139 1-844-867-8159

Nationwide’

is on your side

* Not a deposit * Not FDIC or NCUSIF insured * Not guaranteed by the institution « Not insured by any federal government agency * May lose value

This material is not a recommendation to buy or sell a financial product or to adopt an investment strategy. Investors should discuss their specific situation with their
financial professional.

This information is general in nature and is not intended to be tax, legal, accounting or other professional advice. The information provided is based on current laws,
which are subject to change at any time, and has not been endorsed by any government agency.

Nationwide Investment Services Corporation (NISC), member FINRA, Columbus, Ohio. The Nationwide Retirement Institute is a division of NISC. Nationwide provides
this sample content for your use and to download as is. Nationwide is not responsible for any alterations, additions, or other revisions made to the information by the

user of such content after it is downloaded. All Selling Firms, Distributors, Agencies, including their respective financial professionals should consult their Compliance
Department for specific guidance regarding the distribution of this sample content.

Products are issued by Nationwide Life Insurance Company or Nationwide Life and Annuity Insurance Company, Columbus, Ohio.
Nationwide, the Nationwide N and Eagle and Nationwide is on your side are service marks of Nationwide Mutual Insurance Company.
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https://nationwidefinancial.com/media/pdf/LAM-1795AO.pdf
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https://www.nationwide.com/personal/insurance/life/marketing/planning-for-long-term-care-needs
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https://nationwidefinancial.com/products/life/long-term-care

